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ABOUT

CJ Investment LLC is a newly formed company created for the specific purpose of 
identifying and developing, purchasing a diverse portfolio of real estate assets. The 
Company has been formed to acquire various real estate assets throughout Australia 
and Zambia. Although the Manager intends to initially search for properties located 
in Melbourne, Brisbane, Sydney, Kitwe, Ndola and Lusaka, the Company will not limit 
itself geographically. The Company intends to focus its investment efforts on those 
properties that are income producing; in other words, those properties that will pro-
duce positive cash flow immediately upon, or soon after, acquisition. It is expected that 
the Company will focus on Class A and B multifamily properties, but may also consider 
commercial real estate assets such as self-storage, warehouse and industrial, office, 
and retail properties. The Company intends to purchase properties that will appreciate 
in value over the expected hold period of seven (7) to ten (10) years. Through the use 
of quality third-party management, it is expected that the investments will appreciate 
due to superior locations and increased net operating income, over time.



PROBLEM

- Time consuming

- Don’t have the necessary Funds

- Unable to get Finance

-

-



SOLUTION

WE BUY

CJ Investiments finds the 
deals, negotiates the pur-
chase and financing, and 

closes the deal.

WE COLLECT RENT

Our portfolio of properties 
generates monthly rental pay-
ments from our creditworthy 

tenants.

YOU GET PAID

We pay out cash distributions 
monthly to you, the investor.

YOU INVEST

Accredited & Non-Accredited 
Investors become partners in 

the actual real estate.

This is NOT a REIT or Stock



OPERATING 
PRINCIPLES
We intend on engaging in the following activities:

The Company’s primary focus is to invest in multifamily 
and commercial properties that will appreciate over a 
seven (7) to ten (10) year holding period. The proper-
ties are selected based on criteria that includes a posi-
tive cash flow at purchase, good location and purchase 
price is less than replacement cost. The properties are 
then managed by a well-established third-party property 
management company during the holding period to max-
imize the appreciation for the investors.

In some circumstances, the Company may elect to pur-
chase commercial properties that have potential to soon 
be or are cash flow positive, meaning properties that have 
a positive monthly income after all expenses (mortgages, 
operating expenses, taxes) and maintenance reserves 
are paid. These properties are also fre- quently referred 
to as “income-producing” properties. Nonetheless, the 
potential acquisition should have the likelihood to appre-
ciate in value over the hold period. In order to determine 
if a property is “cash flow posi- tive” our Manager will 
review the total gross rent, income, or receipts from the 
property and subtract any and all expenses including 
utilities, taxes, maintenance, and other reserve expens-
es. If this number is a positive number, the Company will 
deem the property “cash flow positive.” Depending on 
how positive the cash flow is will determine whether the 
management will purchase the property or not on behalf 
of the Company: there must be cash flow potential with 
which our Manager is comfortable.



Invest in any opportunity our Manager sees fit within the 
confines of the market, marketplace and economy so long 
as those investments are real estate related and within 
the investment objectives of the Company. To this end, at 
some time in the future, the Company may also purchase 
additional properties or make other real estate invest-
ments that relate to varying property types including of-
fice, retail, and industrial properties. Such property types 
will likely be operating properties rather than properties 
under development. It is expected that the Company will 
only use the net proceeds in this Offering to purchase 
multi-family and commercial properties.

In some circumstances, the Company may elect to enter 
into a joint venture agreement with another real estate 
developer or investor who may have certain resources 
or opportunities not otherwise available to the Company.

In all cases, the debt on any given property must be such 
that it fits with the Investment Policies of the Company. We 
intend on leveraging our properties with no more than 
80% of their value.

The Company does not currently own any material assets. 



OBJECTIVES

The Company has definite objectives to fulfill its strategy. These include:

Penetrate the market of providing real estate opportunities for qualified individuals and/or business entities interested in 
achieving financial success by taking advantage of real estate investment opportunities in Lusaka, Copperbelt and potentially 
across the contiguous Australia (however, the Company will not limit itself geographically); and

Increasing profits as allowed by market conditions.

The Company will look to buy multifamily properties, in growth areas for the best possible price, thereby giving the Company 
an instant competitive advantage. A potential investor should note that the above criteria is subject to change according to 
market conditions.

Project investments may be individual or multiple properties and will generally consist of Class A & B assets with 12 to 24 units 
and range in price from $20,000-$2 Million.

Generally, the Fund will seek opportunities which meet the following criteria:

Type of Investment Income

Acquisition Cap Rate 4%+

Pro-Forma Cap Rate 5%+

Cash on Cash at Purchase -

Cash on Cash at 
Pro-Forma

7%+

Leverage 60% - 80%

Existing Occupancy 80% - 100%

Capital Improvement -



WHY MULTI-FAMILY INVESTMENTS
WITH CJ INVESTIMENTS

CASH FLOW

Tenants pay monthly rent which 
covers all expenses and pro-
vides profit to the owners.

LEVERAGE

You can leverage real estate, 
allowing for the purchase of 

$100M with only $25M.

AMORTISATION

Tenants pay down the debt 
which increases your equity, 
creating long-term wealth.

APPRECIATION

Real estate appreciates in 
value.

STABILITY

Real estate is less volatile and 
has historically outperformed 

the S&P 500.

TAX BENEFITS

Depreciation is a free tax write-
off that allows you to keep 
more profits in your pocket.



MARKET OUTLOOK AND OPPORTUNITY

The Manager believes that there is a market opportunity due to the following factors:

Rental Rates continue to rise as vacancy rates decline

Rent growth is pacing just ahead of the overall rate of inflation, which stands at 8.25% as of the latest data release, and is 
ahead growth in GDP which has increased by 4.1% over the past twelve months. Further, rents continue to increase 3 of the 
100 largest cities in Zambia.

Echo Boomers Entering Rental Market

Rental demand is expected to grow rapidly through 2020 as the echo boomers enter prime renter age. Immi- gration is bring-
ing millions of additional renters into the market as well.

Identifying Properties for Purchase

The Manager will use its extensive network and highly specialized criteria for identifying, quantifying and qualifying invest-
ment opportunities.

The Manager intends to saturate its extensive relationships and network in each identified market to identify the very best 
opportunities. The Manager has established and maintained a comprehensive network of devel- opers, banks, brokers, and 
other financial institutions which allow a strong market presence in target markets and robust market intelligence, strengthen-
ing our ability to identify properties within the Company’s criteria, often before entering into a market. This local knowledge 
and network of professional with deep knowledge of our target asset classes, we feel, gives the Company a competitive and 
strategic advantage.

The Managers goal is to identify the right property in the right market and potentially acquire it before it even hits the general 
market.



DUE DILIGENCE & FINANCING

When the Company identifies a location or a potential prop-
erty, it will secure the necessary financing, sign a contract 
and place an escrow deposit to be held with the designated 
escrow agent. The Company will take the time necessary to 
complete all its due diligence to the property including: site 
inspection, reviewing all leases, income and expenses, as 
well as securing a first mortgage on the property. After the 
due diligence process has been completed, the Company 
will determine whether the property is suitable or not.

If property is not suitable, the Company will cancel the con-
tract and lookfor the next opportunity. If the property is 
suitable, it will proceed to close, typically within 45 to 60 
days.



FINANCING STRATEGY

Once the proceeds of this Offering have been fully invest-
ed, the Company expects our debt financing will be in the 
range of approximately 60% to 80% of the aggregate val-
ue of real estate investments and other assets. Financing for 
acquisitions and investments may be obtained at the time 
an asset is acquired or an investment is made or at such lat-
er time as the management determines to be appropriate.

In addition, debt financing may be used from time to time 
for property improvements, lease inducements, tenant im-
provements and other working capital needs, including the 
payment of distributions. Additionally, the amount of debt 
placed on an individual property or related to a particular 
investment, including our pro rata share of the amount of 
debt incurred by an individual entity in which the Company 
invests, may be less than 60% or more than 80% of the 
value of such property/investment or the value of the assets 
owned by such entity, depending on market conditions and 
other factors.

The Company intends to limit borrowing to no more than 
80% of the value of Company assets.



EXIT STRATEGIES

The Manager intends to operate the Company for up to ten (10) years. The Manager may employ multiple exit strategies in-
cluding, but not limited to:

1. Sale of Properties. If the market allows for a successful sale of the properties to third parties or to Affiliate of the Manager 
so that the Members may realize appreciation, the Company will look to sell all of the proper- ties owned by the Company 
to such third-party or Affiliates of the Manager.

2. Refinance the Properties and hold. The Manager expects the Properties owned by the Partnership will have leverage not 
to exceed a 80% loan-to-value (“LTV”) ratio. If the then appraised values of the Properties show all Members may receive: 
a) their return of capital, and b) realized appreciation on the properties, the Company mayelect to refinance the properties 
and return capital and any remaining appreciation.

3. Sale to a Public Real Estate Investment Trust. The Manager may find that the properties are attractive purchases for certain 
public Real Estate Investment Trusts. The Manager may elect to a) sell the properties outright to the individual trust; b) sell 
the properties to the real estate investment trust in exchange for equity in the trust (stock) and cash (depending on the ap-
preciation value); or c) create its own real estate investment trust to which the properties may be sold or exchanged. Note: if 
the Members were to receive stock of the purchaser real estate investment trust in exchange for their Interests, the Members 
may be able to sell their shares on the public exchange of which the public real estate investment trust is traded, so long as 
it is traded.

4. Bulk Sale to an Institution.The Company may find an institution is interested is interested in purchasing all of the Company’s 
properties. The Manager may elect to take such an option, even at a discount, to insure that all properties are sold in a timely 
fashion and so long as it is in the best interest of the Company.

The Company will make a decision regarding the appropriate exit strategy at the time in accordance with market conditions.



OPERATING CASH DISTRIBUTIONS

The Company will make Distributions monthly out of available cash flow from operations equal to the total cash gross receipts 
of the Company during the month (i) derived from all sources (other than capital con- tributions and capital transactions) to-
gether with any amounts included in reserves or working capital from prior periods which the Manager reasonably determines 
to distribute, or the sale, refinancing or disposition of investments, as determined by the Manager, net of disbursements and 
less the operating expenses of the Company paid during such period (including, but not limited to, present and anticipated 
debts and obli- gations, capital needs and expenses, the payment of any management or administrative fees and expenses, 
including without limitation the Asset Management Fee, Asset Acquisition Fee or Asset Disposition Fee, and reasonable reserves 
for contingencies) and any increases or replacements in reserves (other than from Capital Contributions) during such period 
(“Distributable Cash”).

The Manager will make distributions of Distributable Cash as follows: (a) to Class A Members 65% of Distributable Cash and 
(b) 35% to the Class B Members, which are held by the Manager, payable monthly.

In-kind Distributions. The Manager will generally not cause the Company to make in-kind distributions; pro- vided, however, that 
publicly traded securities (or interests convertible into such securities) may be distribut- ed from time to time if, in the good faith 
discretion of the Manager, such a distribution will result in a greater return for the Members.




